
Focus On 
LCV Sales

WHEN THE GOING GETS TOUGH,

FORD KEEPS GOING
The market leader’s strong performance propped up the sector in terms of sales last year, 
 but other brands struggled to keep pace. James Dallas studies the numbers
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Rank Model 2018 
sales

2017 
sales Movement

1 Ford Transit Custom 54,806 51,885 –

2 Ford Transit 32,694 27,062 –

3 VW Transporter 21,763 21,898 1

4 Mercedes Sprinter 21,278 23,588  1

5 Vauxhall Vivaro 19,232 18,808  1

6 Ford Transit Connect 17,495 19,805  1

7 Ford Ranger 16,440 13,044 3 

8 Peugeot Partner 15,056 14,991  1

9 Citroen Berlingo 13,428 13,875 _ 

10 Peugeot Boxer 11,731 14,062 2

=11 Mitsubishi L200 9,246 9,876 2

=11 Nissan Navara 9,246 10,815 1

13 Renault Trafic 8,937 12,391  2

14 Toyota Hilux 7,137 7,142 –

15 VW Caddy 6,736 6,761 1

16 Peugeot Expert 6,465 5,645  4

17 VW Crafter 6,404 5,093 5

18 Citroen Relay 6,224 6,931 3

19 Mercedes Vito 5,634 6,472  2

20 Citroen Dispatch 5,531 5,897  2

21 Fiat Ducato 5,074 5,883  2

22 Isuzu D-Max 4,888 5,522 1

23 Ford Transit Courier 4,533 4,114 2

24 Vauxhall Movano 4,217 _  New entry

25 Renault Master 3,960 4,458  2

Rank Manufacturer 2018 sales 2017 sales Movement

1 Ford 126,072 117,831 –

2 Volkswagen 42,164 41,474 –

3 Peugeot 33,312 36,176  _

4 Mercedes 32,255 33,889  _

5 Vauxhall 28,242 28,368  _

6 Citroen 25,365 27,237 –

7 Renault 15,543 19,595 –

8 Nissan 13,430 15,813 –

9 Mitsubishi 9,695 10,406 1

10 Toyota 9,482 9,252 1

11 Fiat 8,751 10,844 2

12 Isuzu 5,509 5,522 –

13 Iveco 2,803 2,931  _

14 Renault Trucks 1,427 1,260  _

15 Land Rover 1,381 _ New entry

16 MAN 653 68 3

17 Ssangyong 483 404 2

18 LDV 475 385 1

19 Mitsubishi Fuso 163 151 1

20 Dacia 80  62 _

T he new light commercial vehicle 
market held steady for much 
of last year despite the difficult 

political and economic backdrop 
presented by the lack of progress in the 
Brexit negotiations.

Overall, 357,325 LCVs were sold 
during 2018, according to the Society 
of Motor Manufacturers and Traders 
(SMMT), a slight dip of 1.3% compared 
to the previous year.

More worrying was the 8.8% year-
on-year fall in December, which was 
perhaps an indication that the ongoing 
economic uncertainty is finally beginning 
to take its toll.

The SMMT has become increasingly 
vocal in its condemnation of the UK 
government’s negotiating strategy 
with its biggest trading partner, 
the European Union (EU), and has 
repeatedly warned against the 
“catastrophic” dangers to the UK 
automotive industry of leaving the EU 
without a trading arrangement in place.

SMMT boss Mike Hawes says:  
“All sides in Parliament must work 
together to find a way forward and  
put the necessary mechanisms in  
place to prevent this (no deal) 
happening and explore alternatives  
that protect our future.”

He goes on to issue this stark 
warning: “Leaving the EU…without a 
deal and without a transition period to 
cushion the blow would put this sector 
and jobs at immediate risk. ‘No deal’ 
must be avoided at all costs. Business 
needs certainty so we now need 
politicians to do everything to prevent 
irreversible damage to this vital sector.”

Last year’s marginal contraction in 
the market followed the 3.6% decrease 
in 2017, which itself came on the back 
of the 1.0% rise in 2016 to a record 
375,687 registrations.

We have to cast our gaze back to 
the halcyon pre-Brexit days to find the 
last big leap in sales, of 15% between 
2014 and 2015. 

A closer examination of the 2018 
market reveals significant differences 
between sectors.

The strongest-performing segments 
were pick-ups, up 4.3% with 53,613 
registered (an imminent facelift to 
the Ford Ranger will provide a further 
boost), and four-wheel drives, up 
303.4%, although the latter make up 
a tiny fraction of the market with just 
1,795 registrations for the full-year. 

The 2.5t to 3.5t segment – by far 
the largest – saw sales rise by just 56 
units to 225,891. There were falls 
in the less than 2.0t segment, down 
14.7% to 25,070, and the 2.0t to 2.5t 
segment, down 7.4% to 50,956.

Ford continued to dominate the 
market in 2018, shifting 126,072 LCVs 
overall, almost three times as many as 
second-placed Volkswagen on 42,164. 
Both brands recorded rises compared to 
the previous year – Ford with a healthy 
increase of more than 8,000 sales and 
VW a more modest 690 units.

Next up was Peugeot on 33,312, 
just ahead of Mercedes on 32,255. 
Both brands’ totals were behind last 
year but were likely influenced by 
product cycles.

Vauxhall completed the top five with 
28,242 units sold, and the brand will 
be confident of rising up the table once 
more after losing ground in recent years 
(it used to be the regular number two 
after Ford) by tapping into its strong 
heritage as a UK-based manufacturer, 
albeit now as part of the PSA Group.

The good reception received by the 
new Combo should be built upon by the 
forthcoming next-generation, Luton-built 
Vivaro to confirm the feeling the brand is 
on its way back.

Citroen, Renault, Nissan, Mitsubishi 
and Toyota made up the rest of the top 
10, but of these, only Toyota posted an 
increase, of just 230 units. Renault, with 
a line-up that is now looking a bit long 
in the tooth, saw the biggest fall – down 
by more than 4,000 on 2017. Fiat 
Professional dropped behind Mitsubishi 
and Toyota to finish in 11th position.

Isuzu Trucks exited the top 20 but 
Land Rover, which retails a commercial 
version of its Discovery, made a return 
at number 15.




